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Aker Solutions in brief

Company overview Revenues

� A leading global provider of 
engineering and construction, 
technology products, execution, 
service and integrated solutions

� Oil and gas 
� Process industry

� Approximately 22 500 employees and 
8 100 agency workers in around 30 
countries

� Part of Aker 

Products & 
Technologies

Subsea Energy Development & Services
Process &

Construction

Revenues NOK 58.3 billion
(12 months to 30 June 2009)

ED&S Subsea P&T P&C
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A journey over 150 years. 
International growth based on technology
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Note: 34% of sales est. to be in Norway
Source: BA estimates

Total revenue NOK 58 billion                   

Energy
Developments
and Services Process

and
Construction

Products
and

Technologies

Subsea

Kværner Brug

Aker Mekaniske
Verksted
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The Norwegian petroleum cluster has expanded
internationally
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Distinct technologies and know-how has been essenti al for the 
Norwegian cluster in achieving international growth
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The right technology:

The right market:
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Looking back to year 2000: Technology recognised as  
the tool to handle the low oil price 

Footer 5

Utbygging på norsk sokkel krever ny teknologi

Ekofisk

Varg

Yme

Heimdal

Oseberg Troll

Gullfaks

Snorre
Statfjord

Åsgard

Norne

?
BalanseprisMill. Sm3 oeFunn

Snøhvit
Kristin/Lavrans
Ormen Lange

Sogn
Kvitebjørn

Yme II 

Sigyn
Gudrun

205
155
365
85
100

5

15
34

13+
13+

13-14
12

12

12
12

• Krav til lønnsomhet og robusthet: < 10$/fat balanse pris

• Ny teknologi må tas i bruk for å senke balanseprisen
• 2000 - 4000 mill. fat utvinnbare reserver vil kunne utløses
• Tilsvarer 50 - 100 mrd. kr utbyggingsinvesteringer

Ny teknologi bringer 
balanseprisen ned 

2 - 3 $/fat

Source: Demo2000 year 2000
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Today the environment is on top of the agenda
– technology is key => an opportunity to be in front ?
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… developing new technology today is not faster than  in 
year 2000

250501master.ppt

12

The pace of innovation in E&P has been slow relativ e 
to that in other industries

0 5 10 15 20 25 30 35

E&P industry
(15 tech. Cases)

ADSL 
(broadband
telecom)

Medicine
(Merck-

average)

Consumer 
products 
(US average)

Time (years)

Average duration of the four phases in different in dustries

• Idea to 
prototype

• Prototype to 
field test

• Field test to 
commercial

• Commercial to 
50% penetration

Source: Industry journals, interviews

Source: McKinsey 2000
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Possible 2012-2015

The GasBooster™ example

2001-03

Demo 2000 
Project

Ormen Lange 
Subsea 
Compression 
Station

Ormen Lange 
Subsea 
Compression Pilot

2006-2010

Ormen Lange
critical component 
qualification program

2004-06

KBS Project

1989-93

Pilot testing

2010-2012
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The Ormen Lange Subsea Compression Development

Option: 2012-1015 
Subsea Compression Station

� 4 compression trains
� Tie-back 120 km
� Design water depth 900 m
� Up to 70 MSm3/d of gas production
� 7 200 Sm3/d of condensate production
� 58 MW total electrical power

2006 – 2012
Subsea Compression Pilot

� Identical to one of the 4 trains for OL 
subsea compression station

� 12,5 MW compressor unit
� 400 kW pump unit
� Operational envelope:

� Flowrate: 3 - 20 MSm3/sd
� Inlet pressure: 20 - 167 bara
� Disch. Pressure: 25 - 204 bara
� Pressure ratio: 1 - 3,8

Length               35 m
Width                 6,5 m
Height                13 m
Total weight  800 tons

Length               70 m
Width                 54 m
Height                25 m
Total weight  5300 tons
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Important support from Demo2000

Aker Solutions (1999-2009)

� 35 projects (contracts)

� NOK 286,4 mill. total 
project cost

� NOK 68,2 mill. support 
from DEMO2000
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Tyrihans –
Single-Phase Pump (2,7 MW)

King –
Multi-Phase Pump at 1,700m water depth

Demo2000 assisted subsea pump qualifications
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Demo2000 assisted subsea process qualifications

CySep
Cyclonic Separation System

CEC
Compact Electrostatic Coalescer
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Important enables for technology qualification and 
commercialisation  – Aker Solutions perspective 

� Close cooperation with customers with focus on 
high value adding solutions

� Development funds to test out promising 
technologies and innovations

� Opportunity to pilot new technology and products

The close cooperation between operators, suppliers

and Demo 2000 has been key within this arena.
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Copyright and disclaimer

Copyright of all published material including photographs, drawings and images in this document remains vested in 
Aker Solutions and third party contributors as appropriate. Accordingly, neither the whole nor any part of this document 
shall be reproduced in any form nor used in any manner without express prior permission and applicable 
acknowledgements. No trademark, copyright or other notice shall be altered or removed from any reproduction.

This Presentation includes and is based, inter alia, on forward-looking information and statements that are subject to 
risks and uncertainties that could cause actual results to differ. These statements and this Presentation are based on 
current expectations, estimates and projections about global economic conditions, the economic conditions of the 
regions and industries that are major markets for Aker Solutions ASA and Aker Solutions ASA’s (including subsidiaries 
and affiliates) lines of business. These expectations, estimates and projections are generally identifiable by statements 
containing words such as “expects”, “believes”, “estimates” or similar expressions. Important factors that could cause 
actual results to differ materially from those expectations include, among others, economic and market conditions in 
the geographic areas and industries that are or will be major markets for Aker Solutions’ businesses, oil prices, market 
acceptance of new products and services, changes in governmental regulations, interest rates, fluctuations in currency 
exchange rates and such other factors as may be discussed from time to time in the Presentation. Although Aker 
Solutions ASA believes that its expectations and the Presentation are based upon reasonable assumptions, it can give 
no assurance that those expectations will be achieved or that the actual results will be as set out in the Presentation. 
Aker Solutions ASA is making no representation or warranty, expressed or implied, as to the accuracy, reliability or 
completeness of the Presentation, and neither Aker Solutions ASA nor any of its directors, officers or employees will 
have any liability to you or any other persons resulting from your use.

Aker Solutions consists of many legally independent entities, constituting their own separate identities. Aker Solutions 
is used as the common brand or trade mark for most of these entities. In this presentation we may sometimes use 
“Aker Solutions”, “we” or “us” when we refer to Aker Solutions companies in general or where no useful purpose is 
served by identifying any particular Aker Solutions company.


